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              KATHIRAVAN.K.
                                               E-Mail: kathir84_kayal@yahoo.co.in/kathir84.kayal@gmail.com  Mobile: +973-33622857
Seeking Sales managerial level assignments in Sales & Marketing / Business Development with an organization of repute preferably in Pharmaceuticals industry
Profile Summary 

A competent professional with over 12+ years of experience in Sales & Marketing, Business Development and Team Management. Strong business acumen with skills to remain on the cutting edge; ability to drive new business through conceptualizing strategies, augmenting & streamlining market analysis, new product launch and implementing product promotions, etc. Deft in building & maintaining relationships with medical fraternity; expertise in establishing large volumes, high profit accounts with excellent levels of retention and loyalty.
Proficient in managing sales operations & cementing healthy relationship with the clients for generating business and leading workforce towards accomplishing business & corporate goals. Experience in conducting doctors meet, conferences and patient education training programmes. Trained from the third parties agent (one of the reputed training academy in India) of Door Training Academy. Exceptionally well organized with a track record that demonstrates self-motivation, creativity & initiative to achieve both personal & corporate goals.

Employment Details 
Oct'19-Till Now: Gulf Scientific Glass Industry W.L.L, Bahrain. As Sales Manager in Jeddah Region (KSA).

Nov’16-Dec’18: Signutra (Modimundi Pharma Pvt Ltd. As Area Nutrition Manager in Trichy (FLM).
Apr’10 - Nov’16: Abbott Nutrition International as Sr. NSE in Trichy & Tanjore in Paediatric Nutrition Division
Apr’08 - Mar’10: GSK Pharma Ltd. as Medical Representative in Trichy.
Feb’07 –Mar’08: FDC Pharmaceuticals Ltd as Sales Officer in Trichy.
Key Result Areas
Sales and Marketing

· Preparing and executing sales & marketing plans for promoting various Pharma products in accordance with macro plans of the company for entire Trichy & Tanjore
· Conceptualizing & implementing sales promotion activities as part of brand building & market development effort; identifying and developing new streams for revenue growth and maintaining relationships with customers to achieve repeat/ referral business
· Handling big brands like Pediasure, Similac & Isomil and established the sales from 8 lakhs to 25 lakhs (2010 – 2013)

· Created the Strong base in Trichy and Tanjore for the product Groviva and reached More than 50k secondary 

· And primary within a year time.

Business Development
· Exploring sales avenues to build consumer preference and drive volumes, thereby achieving increased sales growth across region
· Strong Relationship with Paediatrician & Gynaecologist.
· Monitoring & providing regular feedback on competitor activities in terms of new products introduced, competitor pricing, distribution policies & market operating schemes

Relationship Management 

· Building and strengthening relationships with Key Accounts & Medical Fraternity, thereby ensuring high customer satisfaction by providing them with complete product support

· Coordinating with other departments, ensuring smooth and growth oriented operations
Team Management
· Recruiting, mentoring, training and developing the field functionaries to ensure sales and operational efficiency
· Creating and sustaining a dynamic environment that fosters development opportunities and motivates high performance amongst team members
Highlights 

· Gained sound exposure in handling brand building (Pediasure & Ensure), brand communication & brand sales, conducting various product launches(Similac ,Sim Mom & Isomil) and establishing strong primary & secondary network for the same
· As a FLM Recruited 6 Nutrition Officers and build the team and Launched 3 Brands Successfully(Groviva, Maxvida & Vidavance) 

· Dexterously involved in marketing, effective implementation of company products, handling new executives, conducting several number of CME & activities, engagement with the end-customers and territory analysis
· Passed PRIMA & MAGNA (Elevation Courses) Certification

· 2011 Champion’s League Award Winner 
IT Skills
· Well versed with MS Office and Internet Applications 
Education 

· B.Sc. (Maths) from Government College, Kumbakonam, Trichy Bharadhidasan  University in 2005  with 66%
Personal Details 

Date of Birth:

24th April, 1984
Languages Known:
English, Hindi and Tamil
Permanent Address:
No.416, North Street, Viralimalai, Pudukkottai Dt. Pin -621 316.

Comm. Address:             Plot No.17F, SVKN Building, 11th Cross West, Bharathi Nagar,Trichy-620017.  
Marital Status:

Married
Current Designation:      Sales Manager
Current CTC:                     500 Bhd
Expected CTC:                  As Per Industry Standard
Nationality:                       Indian

CPR Number:                    841387591
Visa Status:                       Work visa(Transferable)
Driving License:               841387591(Light License)
