
 
 
 
 

 
 
 
 
 

 Objective. 
 

Well trained and goal oriented MBA professional with 3+ years of progressive exposure in the business Operations. 
Dedicated and committed personality with successful track record in Commercial managements, Logistics operations, 
Sales Administrations, Loan Managements and all kind of documentations. An enthusiastic and self-motivated 
individual, wish to secure a challenging position in an organization where I can contribute my skills and experience to 
enhance an association with the organization which is mutually beneficial. 

 

 Summary of Skills. 
 

Non-Banking Operations  Order Processing MS. Office Suite Logistics Management 
Pricings & Invoicing Financial Management Prospect creations Operations Management 
Customer Satisfaction Commercial  Management Numeracy  Skill Admin  Management 
Loan Management Vehicles  Management Office Coordination Execution Excellence 

 
 
 
Professional Experience History 
 

 Aletehad and Alarabi Trading & Marketing  Sales Executive 
Euro Gallery, Atlas concorde     Duration: December 2024 to till 
Work place: Muharraq, Bahrain     
 

 Amazing Motor Company                                Sales Manager 

Work Place: Kollam, Kerala India                   Duration: November 2020 to January 2023 
 
 
 

 Max Value credits and Investments Ltd                                       Marketing Associate (Vehicle Loans) 
                                                                                                                               Duration: June 2018 – October 2020 
 

 
 
 
 
 
 
 
 
 
 
 
 

 

Tony Jose 
jose10tony@gmail.com 

+91 –77 366 55 996, +973-3368 3357 

 
I Commercial management I Logistics and Supply chain I Finance Management I 

I Sales Administration I Admin Management I 
I Data Analysis Management I 
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o Area of Experience: 
 

 Overseeing approvals of loans, and lines of credit 
 Marketing branch within the community to 

attract business 
 Cash flow management 
 Manage client relationships and identify 

opportunities for new contracts 
 New vehicles Reservation Process and Fund 

transfer 
 Tracking bookings to ensure timely deliveries 
 Documents Collection & submission for Loan 

cases 
 

 

 Conducting regular sales and operations meetings 
 Developing and implementing sales plans 
 Records all financial information for analysis 
 Compile regular reports for dealership 

management to review 
 Organizing & executing training programs for 

branch personnel 
 Maintain a strong focus on the satisfaction of all 

customers 
 Working closely with management or executive 

teams to share reports  
 

Qualifications History 
 

Educational Qualifications 
SL Course University  Year Of Pass 

1 MBA (Master of Business Administration) 
[Marketing and Operations Management]. 
 

Kerala University  2024 

2 B.Sc.-(Bachelor of Science – Physics ) Kerala University, TKM College of Arts & Science  
 

2016 

Professional Qualifications 
SL Courses Institutions  Year Of Pass 

1 Data Entry and Office automation KELTRON- Kollam (Kerala) 2016 
 

Personal Profile 
 
 
 
 
 
 
 
 

 
 

Permanent Address:   Communication Address:    
THOMSON DALE   FLAT 21     
BHAVANA NAGAR 372 A  BUILDING 438     
KILIKOLLUR     ROAD 3614    
KOLLAM, KERALA   BLOCK 336 
INDIA-691004   ADLIYA, BAHRAIN 

 
 
DECLARATION: - I hereby declare that the above statements are true and correct to the best of my knowledge and belief.  
 
BAHRAIN           TONY JOSE 

 
 

 
 

Father’s Name  Dinesh Babu 
Age & Date of Birth 29  & DOB 10/10/1995 
Gender & Marital Status Male  &  married 
Nationality I Cast & Religion Indian  I Christian   
  
Language Known  English ,Hindi ,Malayalam(Read-Write-Speak) and Tamil (Speak) 


