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CAREER INTEREST Learn top Enterprise Sales practices in dynamic, innovative companies across diverse industries.  
  
SUMMARY OF QUALIFICATIONS AND CAREER OBJECTIVES  
· Process Driven, Team-Player, Active Listening, Problem Solving and Effective Communication  
· Experienced in Consultative Sales in the Healthcare and Automotive Sector, Lead generation and Performance Management  
EDUCATION 
Pearson BTEC Level 5 Higher National Diploma (HND) in Computing                                                       Sep 2023-2025
   International Centre of Excellence (ICE)– Karachi, Pakistan  
· Selected out of 130 students to receive a PKR 100,000 academic scholarship 
· The Closer University (High Ticket Closer Training, Selling Skills and Sales Operations)  
Student at Sales Revolution: Persuasion Selling for Entrepreneurs & Sales Pros by Jeremy Miner
WORK EXPERIENCE 	Oct 2022 - FEB 2023  
 Business Growth Strategist: Global Outreach BPO, Rawalpindi, Pakistan  
Responsible for building rapport, understanding and analysing the full financial situations of customers to recommend the most appropriate Healthcare and Auto insurance solution.  
· Key Achievement: Acquired over 200+ insurance contracts, totalling more than $100k plus in recurring revenue over 10 months, regularly exceeding sales targets by 10-20%.  
· Conducted high-volume prospecting and outbound activities (100-150 activities per day), using various tools to source and qualify new sales opportunities.  
· Implemented a proprietary upselling system, increasing customer LTV by 15%.  
· Demonstrated a clear understanding of the sales cycle, competitive offerings, and counter-strategies to  
gain new clients  
  
· Developed strong sales acumen, storytelling abilities, objection management, executive presence, time management, and organizational skills.  
· Progressed from an SDR role to a Closer, showing rapid skill development and performance improvement.  
· Gathered, synthesized, and presented sales intelligence to senior management to inform the next steps of the sales cycle.    
· Secured a top 5 ranking in a 50+ person sales force within 4 months  
· Trained and developed new hires in lead generation and effective communication by educating and inspiring them on different aspects.  
  Soft Skills                               Agile mindset, empathy, effective communication, critical thinking, collaboration                                                                                                       .                                                    adaptability, team management, critical thinking                                                                                                          

  	LANGUAGES                         English, Arabic, Hindi  
COMPUTER SKILLS 	MS Office (strong proficiency in MS Excel & PowerPoint), LinkedIn Sales Navigator, Outreach, Lead IQ, Google Analytics  
EXTRA-CURRICULAR AND VOLUNTEER EXPERIENCE  
  
· Concurrently served as the captain of the college cricket team, demonstrating leadership and teamwork skills.  
· Managed guest lecture arrangements, ensuring successful coordination and execution. 
·  Pursued self-study in Advertising, Marketing and Human Behaviour  

OTHER ACTIVITIES AND INTERESTS  
   Reading     Pre-Suasion by Robert Cialdini, 21 Ways You Can Out-Think, 
image1.jpg




