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WORK EXPERIENCE

EDUCATION

CONTACT

Ra’ed Al-neshily
SALES ENGINEER

Married

▪ MANSOURA UNIVERSITY

• Faculty of Engineering , Bachelor of Civil Engineering - 2013

• Grade: Good 

• Graduation Project :  Materials specifications and resistance

• Graduation Project Grade : Excellent

▪ COURSES

• Sap

• safe

• Etabs

• Autocad

• ICDL

▪ SALES ENGINEER

Sika Saudi Arabia CO| 10/2020 [To] 09/2021
• Jazan (Southern Region)

▪ SALES ENGINEER

Arkaz Alsharq Building Products| 10/2019 [To] 09/2020
• Jeddah (Western Region)

▪ PROJECT  MANAGER

Maec General Contracting| 04/2019  [To]  09/2019
• Riyadh Sewage  lines construction (Eastern Area)
• Riyadh

▪ PROJECT  MANAGER

Civil Works Company LTD| 07/2018  [To]  03/2019
• Jeddah water meters replacement project - phase 2
• Jeddah 

▪ PROJECT  MANAGER

Civil Works Company LTD| 01/2018  [To]  06/2018
• Sewage house connections Construction
• Aseer province



Working for a strong company

that offers a professional

development & growth potential

that helps me building my

career and updating my

information to fit the current

standards . 

▪ MAINTENANCE ENGINEER

Civil Works Company LTD| 01/2017  [To]  12/2017
• Sewage Networks Operating & Maintenance in Taif city
• Taif

▪ PROJECT  MANAGER

Civil Works Company LTD| 05/2015  [To]  12/2016
• Taif water meters replacement project
• Taif

▪ SITE ENGINEER

Egyptian Army| 10/2013  [To]  12/2014
• Residential Units Construction 
• Matrouh Governorate.

• Open New market Channels

• Area Survey.

• Give service before and after sale.

• solving problems with the customers.

• working hard to get all projects in my area with good prices.

• Negotiating all contracts with prospective clients.

• Helping determine pricing schedules for quotes, promotions, and 

negotiations.

• Giving sales presentations to a range of prospective clients.

• Understanding and promoting company programs.

• Managing client relationships through all phases of the sales cycle.

• Overseeing online transactions and sales.

• Working closely with operations and customer support to ensure 

customer satisfaction.

• Assisting customers with complaints or inquiries related to products, 

services, or purchases.

• Tracking volumes, numbers, and margins by reviewing Sales reports.

• Achieving weekly, quarterly, monthly, and annual volume and margin 

sales targets.

• Developing strong relationships with key accounts to maintain a high 

level of service and client loyalty.

• Providing customers with an expected budget, payment agreements, and 

delivery estimates.

Sales Tasks

-Environmental conversation

-Reading

-Art

-Fishing

-Travel

-Volley ball

ACTIVITIES & INTERESTS

- Organized, like to plan 
everything.

- Ambitious, eager to learn. 

- Fast learner and hard worker.

- Can adapt easily with any new
working environment.

- Prompt in completing duties and
responsibilities.

PERSONAL SKILLS

OBJECTIVE
















