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KIRAN GOUD THOTA
MOBILE&WHAT’S APP +973 3917 2638
E-mail:thotakirangoud31@gmail.com


CAREER OBJECTIVE:
Innovative Business Development and financial services sales professional with over 10 years of experience in the Banking Industry.Able to source, promote, propose and deliver from potential Business sectors. Dedicated to maintain a high quality standard in customer services and after-sales follow ups. Have knowledge and strengths in financial services sales products. To seek a responsible and challenging position in the Organization where my knowledge, skills and experience can be shared and enriched to grow the business and generate revenue. 
CAREER SUMMARY:
· Ability to do the work individually or as a part of team.
· Ability to exceed targets and achieve goals.
· Cross selling the financial products to the NTB and existing customers.
· Interacting with the clients on a regular basis and Support on enquires and compliance.
· First class in analyzing and problem solving skills and Dedicated to maintain a high quality standard.
· Have excellent reputation in professional Sales skills and communication.
· Representing the company at trade exhibitions, events and demonstrations

EDUCATIONAL QUALIFICATIONS:

· B. Sc (MPC) March 2001 at Osmania University, Hyderabad, India
· Intermediate (MPC) March 1996 at Srivani Sahakara Jr. Kalashala,Jagital, India
· S.S.C.March 1994 at Sri Gurukula Vidyalayam, Maheshwaram, Warangal, India

EMPLOYMENT :

(FREELANCER- Financial services products)                                                      Jan 2020- Mar 2021
Business Development Manager,
Doha,QATAR.
· I’m involved in the sales of SME working capital Products. Source and identify the new markets and customer financial needs.
· Arrange Business meetings with  potential prospective clients.
· Promote the financial products/services and identify sales and services  to that would appeal to new clients.
· Provide trust-worthy Information feedback and after-sales support.
· Build a long-term relationships with new and existing customers.
· Managing the company and client expectations.
· Preparing sales contracts; following company rules and guidelines.
· Managing records of sales, revenue, and other important data.
· Motivating team members to exceed expected goals 

SRI VENKATALAXMI FINANCE COMPANY PVT LTD.                                     May 2017- Dec 2019
Relationship Manager ,
Hyderabad, India.

· As a Relationship Manager, I’m involved in to sales of Business Loans, Agriculture vehicle Loans, Gold Loans, Auto Loans and project Loans to the SME Customers against their financial strength.
· Managing a portfolio of around 100 asset accounts and handling their facilities renewal, encouraging for utilization, and overall review and monitoring accounts on a daily basis.
· Preparing credit-lending proposals for both fresh & renewals cases and highlighting the strengths and weaknesses of the case.
· Cross-selling of various other products of finance company such as Asset Backed Finance, Mortgage Loans machinery Loans etc.
· Working closely with other managers and ARM’s to address customers’ different financial needs.
· Developing of long-term relationships with customers by providing excellent customer service.

ABUDHABI ISLAMIC BANK (DUBAI)                                                               June 2015- Mar 2017
Relationship officer,
SME-Islamic Finance,

· As a Relationship officer, I’m involved in to sales of Business Loans,Goods Murahaba and Auto Loans to the SME Customers against their financial strength.
· Source the business from cold calling, tele calling, branch office and leads provided by telesales team.
· Identify the customer needs and explain to the customer about suitable financial product.
· Collect required financial and legal documents to process the application and submit to the credit department.
· Follow up with the credit team and submit the necessary documents, if required any.
· After getting the approval from credit department submit the security cheque and legal documents for disbursement.
· Cross-selling of financial products to customers (Products includes Islamic Finance, loans and machinery Finance.
· Provide POS finance to existing ADIB customers and other bank eligible customers.
· Open Business accounts for SME customers.
· 
RAK BANK, (DUBAI).                                                                                      May 2013 – Apr 2015
Relationship officer,
 (SME-ASSETS),

· As a Relationship officer, I’m involved in sales of trade facilities and business loans to the SME companies against their financial strength.
· Meeting the SME company clients and giving presentations in order to market the concept, customer relationships with potential customers.
· Source the business from cold calling, tele calling, branch office and leads provided by telesales team. Collect required financial and legal documents to process the application and submit to the credit department.
· Follow up with the credit team and submit the necessary documents, if required any.
· After getting the approval from credit department submit the security cheque and legal documents for disbursement.
· Open Business accounts for SME customers.
· Maintained a high standard of customer service quality and compliance



                                                                                                                       Feb 2012- Apr 2013
Dunia finance L.L.C (Dubai, UAE)
Relationship officer,

· As a Relationship officer, I’m involved in sales of multi products Business Loans, Credit cards, Personal Loans, wages protection system to the SME companies against their financial strengths.
· Meeting the SME company clients and giving presentations in order to market the concept and collecting documents to submit the credit department. 
· Follow up with the credit team and submit the necessary documents, if required any.
· After getting the approval from credit department submit the security cheque and legal documents for disbursement.
· Developing of long-term relationships with potential customers by providing excellent customer service.


SKILLS:
· Computer literate good knowledge of Ms-office, Word and Excel, as well as internet.
· Good communication and Leadership skills.
· Good command of English language.

STRENGTHS:

· Hard working and Quick Lerner.
· Positive attitude.
· Self confident person.

PERSONAL PROFILE:

Name                                                     : KiranGoudThota 
Father Name			: Satyanarayana Goud
Date of Birth			: 15/01/1979.
Marital Status			: Married.
Interests 			: Music, Reading Books& Playing Cricket.
Languages Known		: English, Hindi and Telugu.
Passport No			: P4548076 
Native Place			: 2-16,Regunta, Jagital,Telangana, India  
Reason for leaving                              :  For the betteropportunity and career growth.
Visa status                                            :  Visit Visa.
Availability to work                             :  Immediately. 
DECLARATION:

I hereby declare that the details furnished above are true and correct to the best of my knowledge.

Place: Manama,Bahrain.
Date:							
                                                                                                                    (KIRAN GOUD THOTA)
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